
 

 

3 Things You Must Do When Doing Video 
 
 
 
Hi! I’m Sharon Jurd and welcome to my Biz Blitz video. Today I want to talk to 
you about how to communicate to your audience. Now you may have a 
database, you may have some people on social media and you’re going, “How 
can I engage them? How can I get them to be raving fans? How can I get them 
to be referring people to me?” And I believe and this is my belief only if you 
want to argue with me please put a comment down below. I believe that the 
world of technology is taking us to the world of video. And I believe video is 
the technology world of one-on-one visits.  
 
Now nothing will beat a face-to-face with somebody to get them to be active 
and you can inform them and you can build rapport. I came through the real 
estate industry and in the real industry it was one-on-one during that time that 
I was in the industry but the technology now has grown and now in that 
technology world you need to be doing video. It is the next best thing to one-
on-one interaction. And so if your business is not doing video right now, it 
needs to be whether that be live on Facebook or a video like this Biz Blitz video 
or some other way of getting your video out to your community.  
 
So videos are what I want to talk to you about today. If you’re not doing then, 
get on the bandwagon I have been banging on about videos for a number of 
years now maybe 3 or 4 years saying get on the bandwagon. And the 
businesses that adopted the video within their business have catapulted in 
their client base then therefore the income and profit. If you haven’t already, 
let’s get started on video.  
 
The things that I want to tell you about how it’s easy to do a video is firstly, just 
work out what you want to talk about. Like today, I’m talking to you about 
how to communicate to your audience and how I believe the best way to build 
rapport is video. Think about your subject and you can just brainstorm that 
down and some people go, “What am I going to talk about? I’ve got nothing to 
talk about.” Well you have, you can write down a whole list of things you can 
talk about in your business. And I had one of my clients who is in real estate, 
my private client said to me the same thing, she said, “Oh, what am I going to 
talk about?” She’s in real estate and I just happened to be on a flight and I sat 
there and jotted down fifty things she could talk about, sent it across to her  
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and said, “Here is your whole year’s video subjects.” So take some time and 
brainstorm it down. Get your subject.  
 
Secondly, you just need to then, under that subject line, think about three 
things you want to tell them. If you tell them more than three things, it’s too 
heavy, too long, they’re not going to listen, they’re going to get bored, switch 
off. You need to have three things that you’re going to tell them. You start your 
video with the subject that you are going to talk about then you go into your 
three things.  
 
The next thing you do in your video is make sure you tell people what you 
want them to do. You may have heard the words call to action spread around. 
There are lots of things that you can ask them to do and if you don’t ask people 
what to do, they will not do it.  
 
So finish off by saying, “I want you to go to my website”, “I want you to buy my 
product”, “I want you to opt in for a video series or an email series”, “I want 
you to phone me”, “I want you to email me”, whatever you want the outcome 
to be of the video you need to be telling them to do something.  
 
I’ve seen a lot of people go, “Look, these are all my videos. I’m sending them 
out and no one’s engaging with me.” And it’s because that person never told 
their audience what they would like them to do. And if you tell your audience, 
normally they do, they do what you ask them to do. And that is as easy as it is 
to do a video.  
 
So let’s recap. First, you have to actually have your subject and then secondly, 
you start out with the three things that you are going to cover off on. You tell 
them what you’re going to talk about, you cover the three things and then at 
the end you just recap like I’m doing now. And so that’s as easy as it gets. It 
may be scary at first. I hear people say, “I’m fearful. I’m worried about this”, 
that’s your own inner thoughts. People don’t care how you look, what your set 
up is as long as you are giving great content and as long as you are delivering 
that great content. You’ll see videos out there, pretty poor quality videos but 
the content is amazing so people will still watch. Don’t worry about all that.  
 



 

 

3 Things You Must Do When Doing Video 
 
 
 
We’re not in a movie, we’re just wanting to change people’s lives when we do 
a video and that’s the place you have to come from.  
 
Thank you for listening to my video today. If you want to know more about 
video and how to communicate to your audience I do a whole module on 
communication in my 12 Week Business Academy. And if you want to find out 
more about that, the website to go to is www.12wba.com.au and I’ll tell you all 
about the program there. We cover off on all sorts of marketing, 
communication, websites, how you communicate to your audience through all 
those mediums. It is a great module particularly the communication because 
it’s so important that you’re getting out to your audience and making sure that 
you’re building that rapport with them. 
 
I’d love to see you over my 12 Week Business Academy, have a look at that 
website, let me know what you think and I look forward to being able to coach 
you through those 12 Week Business Academy modules. If you feel that this 
video may be of value to your family, friends and colleagues please share it 
out. I love to help as many people as I can and I really appreciate your support. 
I’m Sharon Jurd. Thank you for watching today and I’ll talk to you soon. 
 

http://www.12wba.com.au/

