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Hi! I’m Sharon Jurd and welcome to my Biz Blitz video and today I want to talk 

to you about a real, easy way to get more clients in your business. I have a lot of 

people come to me and say, “I’m slogging it out”, “I’m cold-calling”, “I’m 

networking” and it’s not working for me. Well, here, today, I’m about to tell you 

the secret that I use in my businesses. So get your pen and paper ready because 

I want you to write this one thing down.  

 

And that one thing is, strategic alliances. Write it down. Don’t forget it. Now 

what that is, is partnerships with other people who are dealing with, already, 

the people you want to deal with. Similar demographics. So if you are dealing 

with women between twenty and thirty, somebody else who is dealing with 

women twenty to thirty would be your strategic alliance.  

 

The second thing I want to talk to you about under this header of strategic 

alliances is that you have to build relationships with these people. When you go 

to networking functions, you don’t go out to find one single, new client. What 

you do when you go out to networking functions is you go and look for the 

strategic alliances. People who have already got a database, who have already 

got clients, who are already doing amazing things, not necessarily in your 

industry, but with the people who would be interested in your service or 

product. Build really strong relationships with them because these people will 

help you find more clients. You don’t have to go and do it yourself.  

 

If you have a strategic alliance with someone and you want them to share your 

service or your product or your event or your coaching services, they will share 

that out with their community. So you don’t have to go and meet all of their 

community, you only need to meet that one strategic alliance who will share it 

out into their community for you. And then you work together, find out what 

they’re doing with their community. Are they holding events that you could 

participate in or sponsor or speak at? What else are they doing? How are they 
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talking to them? Are they sending a newsletter? Are they doing a podcast that 

you may be able to be interviewed for so their community hears your story and 

about your business. Find a way to work together with them, even if you start 

something new together that’s never been done before.  

 

So that’s my tip for today. The one thing that you need to get more clients is find 

strategic alliances. Don’t go and find individual clients, find the strategic alliance 

who is dealing with the community that you want to talk to. Once you do that 

then secondly, make sure you build a real strong relationship with them, a long-

term relationship with them. Don’t just take, take, take from them. Build a really 

genuine, strong relationship with them and then work together. It will benefit 

both of you.  

 

That’s it for me today. Thank you for listening to my Biz Blitz video. I’m Sharon 

Jurd and I hope this has been a benefit to you. If you think that this would be of 

value to your family, friends or colleagues, please share my video. I want to help 

as many people as I can and I need your help to do that. I’ll talk very soon.   

 


