
 

 

You Will Fail Because Of This One Thing 

 

 

Hi, I’m Sharon Jurd and welcome to my Biz Blitz video. Today, I want to talk to 

you about one of the reasons why you may fail.  

 

I’m talking about in business, in life, and in relationships; this reason is most 

common. But today, I want to focus on business failure and what is the one 

reason why you may fail. Well, here it is. Grab your pen and a piece of paper and 

write this down.  

 

The most common reason why people fail in business is because they’ve tried to 

shortcut. Yes, that’s right, they’ve tried to shortcut. What I mean by that is, they 

haven’t marketed their business properly, they haven’t spent the money on 

themselves to learn new skills, they haven’t spent the money on their 

business.  

 

I know when we all start out, we don’t have a lot of money, but there’s always 

something that you can do, where you can learn for free. You don’t go and 

educate yourself, you don’t build long-lasting relationships, all of these things. 

You think that you if you just sit, the customers will come just because you’ve 

got a great product. And when people come to me and say that their business is 

failing or has failed, usually in their dialogue I can hear all areas of their business 

where they’ve tried to shortcut to success.  
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Now, I’m one for having mentors and modelling other people. That is different 

to shortcutting. Yes, when you model someone, some people say, you shortcut 

your way to success. I agree that it sounds that way. But when you’re modelling 

someone else, there are still things that they tell you have to be done. There are 

certain things in your business that you still have to do. You still have to get your 

message out, you still have to market and prospect, you still have to do all of the 

things in growing a business. But yes, you can model someone to make it easier 

for you. There is a difference between modelling and shortcutting. So, make sure 

you do model other people, get mentors and coaches around you but don’t then 

try and shortcut those systems. Because those people who are coaching you, 

who are mentoring you in business, they know that these things have to be 

done. If you try and shortcut that, then you’re most likely to fail.  

 

That’s why I decided to run my event “Grow Your Coaching Biz,” here on the 

Gold Coast in May on the 10th, 11th, and 12th. I’m sharing with you the exact 

strategies that I utilise in my coaching business. One, to get more clients, two, 

to get high-paying clients, and three, to grow my business to six figures, seven 

figures, and beyond. If you want to know a real system to follow, a real process 

to ensure results, not shortcutting, but modelling, come along to my three-day 

event “Grow Your Coaching Biz Workshop” here on the Gold Coast in May on 

the 10th, 11th, and 12th, and I’ll show you exactly how you can reach your full 

potential very, very easily.  
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I’m Sharon Jurd. I hope this video has helped you today. My points are, don’t 

shortcut, model, spend the money, spend the time learning, market your 

business properly, and build great relationships. I’m Sharon Jurd. Thank you for 

listening today. If you think this video is of value, please share it with your 

friends, family, and colleagues because I want to help as many people as I can, 

and I need your help to do that. I’ll talk to you very soon. 

 


