
 

 

How much do you deserve? 

 

 

Hi, I’m Sharon Jurd and welcome to my Biz Blitz video. Today, I want to talk 

about “How much do you deserve?”  

 

What I’m talking about is money. Yes, we deserve love, we deserve health, we 

deserve joy. But really, today I want to talk about money in respect of “How 

much are you charging for your product or service?” 

 

I’m going to tell you one thing right now, and that is, increase your prices right 

now! Because whenever I talk to business owners out there, 99.99999% of you 

are not charging enough for what you deserve and what, actually, clients will 

pay. It’s your own fears holding you back. And you go, “Oh, no one will pay that 

much,” and “I can’t increase my prices,” and I’m telling you, you can. I’ve 

tested it in so many industries where we’ve increased the prices and we’ve had 

amazing results.  

 

Some people say to me, “People won’t pay the amount I’m asking for now.” 

Well, add value. Add some stuff in there, some time with you, some other 

products or services that you have to be able to allow you to increase those 

prices because I’m telling you now, there are things that you can add to your 

product or service that you’re offering that will increase the value of the actual 

offering. If you’re still a little bit scared about increasing your prices, then add 

some value in there. 
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Let me give you an example. If I said to you, “I’m going to change your life 

dramatically and immediately right now. I have the skills, I have the tools, and 

it’s $50.” Would you believe that? Would you really believe that if you gave 

me $50 that would change your life forever? Some of you might go “Yeah, I’d 

give it a go.” Others would go, “No, $50 is not going to change my life forever.” 

 

But if I said to you, “Is it $500?”, or “Is it $5,000?” What price would it be 

where you go, “Sharon might be onto something here. She’s spent some time 

to learn, she’s spent her time to increase her knowledge, to get the skills, to 

hang around the people that she needs to.” At what price is it that you would 

know that I’m going to change your life? I want you to think about that. If 

you’re offering your service at $50, there may be people out there that are 

going, “No, I don’t think $50 will cut it. I don’t think she’s got the tools I need to 

change my life dramatically.” So, have a think about that.  

 

That’s my points today. One, increase your prices right now.  Two, add value 

and really have a think about what the perception of your product may be, 

being at that very low end of the price, and make sure you have it up there 

where people will take you seriously and know that you have a great product 

or service.  

 

I’m Sharon Jurd. Thank you for listening today. If this has been of value, please 

share it with your friends, your family, and your colleagues because I want to 

help as many people as I can, and I need your help to do that.  
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Talk to you soon. 

 


