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Hi. I'm Sharon Jurd, and welcome to my Biz Blitz Video. Today I want to talk to 
you about three things to do when selling from stage. Now I have a lot of 
people come to me and say, “Sharon, I want to sell from the stage, but I can't 
sell, I'm no good at it.” I wanted to share these three simple tips with you 
today.  
 
Firstly, have a conversation. Make it very conversational and tell people why 
you've produced this product or this service or this retreat or this seminar or 
conference. Tell them why you're excited about sharing this with them.  
 
Secondly, tell them what they're going to get. Add value. Show them the value 
of paying for this product or service or event, and really show them all the 
inclusions that they're getting, and sometimes the list is lengthy, and you know 
what they're going to get, but they don't actually know. You have to make sure 
that you're showing the value of them taking time out of their life to come 
along to your event or doing your program.  
 
Thirdly, you have to show them how it will benefit them, and others of course, 
if they're looking after clients. Will it bring them more money? Will it bring 
them more lifestyle or will it bring them more time? What is the outcome that 
will be affecting them or affecting their clients? How they can look after their 
clients better. 
 
There are my three things that you must include in your sell. One, is be 
conversational. Two, add value and show them the real value of why they 
should do more work with you. And thirdly, how it will benefit them.  
 
During my Grow Your Speaking Biz event, which is three days here on the Gold 
Coast, I will be sharing with you the exact process of designing a sell. And when 
I mean a sell, it's a sell without selling. And when I show this to my participants 
in my events, in previous events, they have said, "OMG, it doesn't even feel 
like you sold to me." And they're going, "Are you really selling to me or are you 
just showing me this?" I'll show you exactly how you don't have to be this 
flamboyant salesperson jumping up on the tables going rah, rah, rah. You can 
be poised and professional, you can be an introvert, you can be quiet. I'll show  
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you exactly how you can have people signing up with you immediately doing 
this exact process. So, if you want to learn this exact process from me and how 
I do it and how I have sold hundreds of thousands of dollars from the stage, I'm 
sharing this with you at my Grow Your Speaking Biz here on the Gold Coast on 
the 9th to 11th of August.  
 
You will have your sell built. You won't have to go home and build a sell. We 
build it in those three days so it's all ready to go. You have presented it at the 
three-day event, so we know you've got it absolutely correct and ready to go. 
I'd love to see you. There's going to be a link below this video. Click on it, book 
your tickets now. I'd love to spend three days with you and share how to 
design a sell without selling. 
 
I'm Sharon Jurd. Thank you for listening. If you think this video is of value to 
your friends, your family, or your colleagues, please share my video because I 
want to help as many people as I can, and I need your help to do that. 
 
 


