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Hi, I'm Sharon Jurd, and welcome to my Biz Blitz video. Today, I want to talk to 
you about how to position your audience to buy from you. Now, a lot of people 
say to me they have lots of speaking opportunities, do a lot of speaking, but 
don't get the outcomes they need of people buying a service or a product or 
wanting to do further work with them. Today, I want to talk to you about how 
you position people into buying mode as a speaker. 
 
Firstly, you need to cover off on why you? Why should they be listening to you? 
Why should they believe what you have to say? Why should they take notice of 
you? 
 
The second thing you need to cover off on is why them? Why would your 
product or service affect them? Why is it important to them? Because they may 
be hearing your message for the very first time, going, "Why me? Why do I need 
that?" 
 
The third thing is why this? Why this product? Why this service? Whatever 
you're offering. Why this package? Why this retreat? Why this video? Why this 
online program? Why this? Why is this different to anything else they've seen in 
the marketplace? Why is this different from what other people are offering? 
 
And the fourth thing is why now? And I'm sure, if you've been in any form of 
selling, you'll hear people say, "I'll do it next year. I'll do it after financial year. I'll 
do it after Christmas. I'll do it after my birthday. I'll do it after, after, after," and 
the reason that they're saying that is because you haven’t covered off on the 
why now? You really need to think about why these people need to do it now 
and not next year. 
 
There are my four areas of how to position your audience to buy from you. It's 
why you, why them, why this, and why now. If you cover off on those four areas 
in your presentation, they will take action, buy from you, and work with you in 
the future. 
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I hope this has been of value to you today. If it has, please share it out with your 
family, your friends, your colleagues, because I want to help as many people as 
I can, and I'd really love you to help me do that.  
 
I'm Sharon Jurd, and we'll talk soon. 
 
 


