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Hi, I’m Sharon Jurd and welcome to my Biz Blitz video.  
 
Today, I want to talk to you about price. 
 
Reducing price doesn’t sell more product.  
 
Let me say that again.  
 
Reducing price does not sell more product. 
 
I’ll give you an example. When I owned my real estate office, I had a team who 
were telling me my fees were too high. They were the highest by far, 
extraordinarily high in all of the town. In all of my businesses, they were always 
at the highest price point. My sales people were saying people weren’t listing 
with us because our price was too high; our commission rate was too high.  
 
During the month of February, which was my birthday month, I told them that 
the promo for my birthday, and for the month of February, whoever listed their 
properties with us would pay zero commission fees. 
 
THEY DID NOT LIST ANY MORE PROPERTIES, when the vendor was 
going to save $15,000, $20,000, $25,000, and $30,000. It proved my point that 
people do not just buy because you are the cheapest. There are some people 
out there that run around and do that, but a lot of times the people aren’t buying 
because of your product.  
 
YOU HAVEN’T EXPLAINED YOUR PRODUCT PROPERLY. You haven’t 
explained your product properly. You haven’t given them enough detail. You 
haven’t solved their problem. You haven’t covered off on the “FOUR WHYS” 
which I share with you at my Grow Your Coaching Biz and in my Master 

Coach Program; you have to cover off on “FOUR WHYS” to get that person 
across the line.  
 
YOU HAVEN’T LOOKED AT THEIR OBJECTIONS and dealt with them 
in the manner that they should be.  
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They’re the reasons people are not buying from you. It is never price. If it’s price, 
they haven’t seen the value.  
 
If people are coming to you with an objection around price, give them the “FOUR 
WHYS,” tell them more about your product, give them more information, deal 
with their objections, keep your price up there and if you cover off on those 
areas, they will pay, and they’ll pay highly every time.  
 

https://smjcoachinginstitute.com/ 
 
If you believe this video has been of value, please share it with your 
friends, your family, and your colleagues, because I want to help as 
many people as I can and I’d love your help to do that. 
 
I’m Sharon Jurd, and we’ll talk soon. 
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