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Hi, I’m Sharon Jurd and welcome to my Biz Blitz video. 

Today, I want to let you in on a big secret. People NEVER… 

NEVER NOT BUY BECAUSE OF PRICE. They will say it’s 

because of price, but that’s not the real reason. 

 

First advice from me today, HOLD YOUR PRICE because I see 

a lot of people reducing their price because people say, “You’re 

too expensive, I can’t afford it.” But I’m telling you, it’s never the 

reason. I’m going to share with you some reasons that what’s 

troubling them is something other than price. 

 

One, PEOPLE BUY ON VALUE; the value of the product or 

service they’re receiving compared to price. It’s not that it’s too 

expensive, you just haven’t given them enough value. Is it going 

to help them with their pain or their problem?  

 

DO THEY BELIEVE WHAT YOU SAY? If you say, “This is 

going to change your life,” do they believe you? You have to 

make sure that you’ve given them enough value in your product 

and service that price doesn’t become a problem. All of my 

businesses that I own are the HIGHEST IN THE INDUSTRY. 

I’m not talking by a few dollars, I’m talking double, triple, ten 

times the amount in the industry.  

 

For example, in my HydroKleen franchise business, a lot of our 

competitors are doing an air conditioning clean for $49; our 

franchise partners average $200. We’re not even close, yet we 

are the largest cleaner of air conditioners worldwide. How do we 

do that? Because we give added value, we give a great  
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experience. People will buy because of your product, it does the 

job, it helps them with their pain. It’s not about the price.  

 

Look within yourself, get your dialogues right, get your story 

right, why you are doing this, and the four WHYS that I teach 

in my Master Coach Program; get that right so the consumer 

or the client truly understands what you’re delivering for 

them. They believe it, it’s clear, and price will not be a problem.  

 

If you need help around pricing your product or designing your 

story, designing the dialogues around selling your product or 

service to a client, reach out to me. There’s a website here on 

the video, it’s easy to connect with me and I will help you out and 

get you some clarity around how you should be delivering that.  

 

https://smjcoachinginstitute.com/ 

 

Thank you for watching my video. If this video has been of value 

to you today, please share it out with your friends, your family, 

and your colleagues because I want to help as many people as 

I can, and I’d love your help to do that.  

 

I’m Sharon Jurd and we’ll talk soon. 

 

https://smjcoachinginstitute.com/

