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Hi! I'm Sharon Jurd and welcome to my Biz Blitz. Today, I 
want to ask you a question WHO IS YOUR IDEAL CLIENT?  
Do you know?  
 
Sometimes we think we do. “Women between 45 and 50.” That's 
not your ideal client. We need some more details around that.  
 

My first point is to LOOK FOR YOUR IDEAL CLIENT. Your ideal 
client is not your perfect client. Your IDEAL CLIENT is a person 
that will engage you easily and pay you massively. 
 
A lot of coaches come to me and say, "My perfect client is this person who 
I want to help.” But they do not have the means, the resources, the time, 
the energy, or money to engage you as a coach and so we're looking for 
that perfect person who we want to work with, but they're not your ideal 
client who will pay you. 
 
Second point is really GET TO KNOW WHO THIS IDEAL 

CLIENT IS.  
 
I have a questionnaire in my 12-week business academy. If you 
want to reach out to me, I'll share it with you. It asks these 
questions around your ideal client: 
 
Where do they hang out? 
What keeps them awake at night?  
What are they worried about? 
Where do they live? 
What car do they drive? 
How much do they earn?   
What's their situation in life? 
 
You need to chunk down into this detail to really get 

to know who this person is, so you absolutely have 

clarity on who your ideal client is. 
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And then thirdly ask yourself this question, "WHO AM I GOING 
TO HELP AND WHO IS GOING TO PAY ME AS A COACH?”  
 
I’ll give you an example why we go through this process. Just 
this week, a coach come to me and said, "I want to help young 
teenage girls.” 

 

She is very very passionate about helping these girls but when 
we went through the questionnaire, we realized that they are not 
her ideal clients, they are the people she's passionate about 
helping. 
 
Her ideal client was actually a woman over 45. There were some 
other details but for the ease of the conversation today, it was a 
woman over 45.  
 
She’s going to talk to and attract women over 45 who will pay 
her well for her services and then that income will help the 

teenage girls. In fact, the women who are over 45 may have 
teenage girls who will pay for her to help the teenage girls after 
she helped the mother. 
 
It sounds a bit complicated, but it's a very easy process to go 
through, so make sure you are attracting the right client who will 
pay you well. 
 
Here’s a recap: 

✓ ONE, we're looking for your ideal client not your perfect client. 

We're looking for the mom, maybe not the teenage girl, in this 

example. 

✓ TWO, get to know them very very well. What are they 

thinking? What keeps them up at night? 
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✓ THIRDLY, who is it that you actually want to work with who 

can pay you and then you'll be able to help others as well. 

 

This is a very simple structure that I go through at my Grow 
Your Coaching Biz to make sure that you are attracting the 
right client to your business.  

 
Come along to my Grow Your Coaching Biz. I'll share more of 
this strategy with you to make sure that you're not wasting your 
time going after somebody or marketing to somebody who has 
not got the time, energy, or money to engage you as a coach.  
 
https://coaching.sharonjurdevents.com.au/ 
 
 

I hope you've enjoyed this today. If it's been of value, please 
share it out with your friends, your family, and your colleagues 

because I want to help as many people as I can, and I'd love 
your help to do that. 
 
I'm Sharon Jurd and we'll talk soon. 

 

https://coaching.sharonjurdevents.com.au/

